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BUSINESS MANAGEMENT WORKSPACE

Key business information. One
connected view.
Know where to act.

StrativonOS brings business information and connected workflows into view for SME owners and
leadership teams. Start with a practical question: where does the business need attention?

Genuine product screenshot. Fictional Meridian Group example workspace; figures are illustrative and are not customer results.

Business overview: review performance, closing cash and the sales pipeline, alongside a cash outlook and
items that may need action.

https://strativonpartners.com/
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SALES PIPELINE

What needs to happen next in the
pipeline?
Review opportunities by stage, value, owner and expected timing.

Fictional demonstration data. The sales snapshot shows current opportunities; it is not a promise of future revenue.

Use the view to guide a management conversation: which opportunities need attention, what
assumptions support the forecast, and what is the next customer action?

https://strativonpartners.com/
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PURCHASING COMMITMENTS

Connect commercial decisions with
delivery commitments.
Review active purchases, progress and recorded payment information.

Fictional demonstration data. Recorded payments and purchase values should be read in the context shown in the product.

Explore the fit for your business

Demonstrations and early-access enquiries are available. Suitability, scope, data preparation and
onboarding are discussed individually. Any connection to existing systems needs a separate assessment. A
consultancy engagement is not required to enquire.

Request a demonstration

Explore strativonpartners.com/strativonos/ or email sales@strativonpartners.com.

https://strativonpartners.com/
https://strativonpartners.com/contact/?interest=StrativonOS%20demonstration%20or%20early%20access#enquiry

